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“The best and most beautiful things in the world cannot be seen or even touched—they
must be felt with the heart.”
— Helen Kellar

Something to think about—“Anyone can catch your eye, but it takes someone special to catch
your heart.” --- Lots of people may get your attention but looks are only surface deep. The true
person lies within and that is where the depth is. The biggest problem arises when people don’t give
other people a chance to show their true selves. Beauty lies much deeper than the surface.

This April, we would like to let you know what’s new at
SELECTIVE PROFESSIONALS’ NETWORK



You might just find us anywhere on the web! We have undertaken a 3 month online campaign.
Here are some samples of what you might see over the next few months. We are excited to

see SPN pop up randomly on a page. If you click on the SPN website, you will be able to see the
ads on other sites you are visiting.
CONTEST: Chance to win a gift certificate to a restaurant. See an Ad, enter into our CONTEST
by clicking on the Ad and COMPLETING THE FORM. In the message, please enter—“Enter me in
your CONTEST.”
NEW ADS



eNews- Our monthly eNews has been a valuable source of information for our clients. We
have received lots of great compliments about the content. Please let us know what you would
like to see more of in our future eNews.
If you would like to view a past copy, please go on our website under the “News” tab. For new
clients, this is a great way for you to catch up on some great worthwhile articles to read, check
out the biographies of some of our A’ La Carte professionals or see what we have been doing
over the past year.



Self-Confidence-- What is it and what does it look like? You walk into a room and look
around. There are lots of people there—does this excite or frighten you? Confident people can
handle the situation and see the opportunities. People who lack confidence cringe at the sight.
Being comfortable in whom you are and where you are is a bit of an art.
If you need to be there, it is important to build your confidence to be present there. The same
applies for people meeting people one-on-one. People who present as confident will have
more opportunities and actually look more attractive. Don’t limit your chances at your
introduction by lacking confidence. It definitely shows and will hinder your chances of a second
meeting.
The link to the article written by Kofoworola Ayodeji has some simple tips to enhance your selfconfidence--

Easiest Ways to Boost your Self-confidence

 Deal-breakers for Men and Women- Do you know what your deal-breakers are?

If you are a
woman, it is important to give some thought to them and also to know what types of behaviours are a
direct turn-off for men, as well. If you are a man, it is a good idea to know where women might draw
the line but also to give some thought to your deal-breakers.
Each person is unique and some more tolerant than others. That being said, there are some things that
people just cannot tolerate. What are your deal-breakers?
The short article by Brittany Smith provides some great insight into some of the top deal- breakers
people just say “No” to.

17 Biggest Relationship Deal-breakers for Men and Women



For all of our new clients, just a reminder that introductions are typically emailed weekly during
Sunday or Monday.



PER YOUR CLIENT AGREEMENT: Don’t forget it is up to you to advise us whether you are
available to be considered for any introductions in May.
Please email to
info@selectiveprofessionalsnetwork.com or info.spn@shaw.ca during the first week of EACH
month and advise if you are available for an introduction. In the subject line, you can put“Available for an Introduction”. If we do not hear from you, it will be taken as you are
unavailable to be considered for an introduction.
This would include if you have been introduced to a candidate, agree to meet again, and then
you did not continue seeing each other. We won’t know, unless you tell us. 
Also, during the month, do not forget to notify SPN if you become unavailable.



Thank you for your referrals in April. We love to help people and would love to help those who
are not aware of SPN. If you know of anyone who may benefit from the services of SPN,
please feel free to refer them. This month’s new referrals will be thanked with a gift card to
Starbucks. Therefore, please ensure any potential clients you have referred, do provide your
name.
Should you know of any successful, single professionals between the ages of 25 through 75ish,
looking for a better way to connect with like-minded singles, please have them contact:
Paula at Paula@selectiveprofessionalsnetwork.com (Cell: 204.995.3175) OR
Melanie at Melanie@selectiveprofessionalsnetwork.com (Cell: 204.479.1680).



If you are a past client and would like to reactivate your membership, please ask about your
options.



Each month, SPN will email you our monthly newsletter. You should expect to receive it
towards the end of each month. If you do not receive it by the end of the month, please
contact SPN to notify us that you have not received it.

Best regards,

Patricia Veert
President

To unsubscribe, please email info@selectiveprofessionalsnetwork.com with the subject line
Unsubscribe.

SPN@SPNtoConnect
SelectiveProfessionalsNetwork

